CONTRACTORS' OPINION ON PREVALENCE OF MALPRACTICE

Providing a high bid to avoid winning a contract
after discussion with other bidders (cover pricing)

Discussing a bid with other bidders
prior to submission

Agreeing with other bidders to fix prices

Agreeing with others not to compete in
particular regions or for specific customers

Agreeing with other bidders not to bid

Receiving compensation from other
bidders for providing a cover bid

0% 20% 40%

60%

80%

100%



